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LEGACY INDEPENDENT CONTRACTOR AGREEMENT

This Agreement is made this date of by and between Lake Wylie
Market Center, LLC dba Keller Williams Connected hereafter referred to as “Broker” and

hereinafter referred to as “Licensee”.
WHEREAS, Broker and Licensee are duly licensed under the laws of the State of South Carolina and/or
North Carolina, and WHEREAS, Broker and Licensee desire to work together in the real estate brokerage
business in a broker licensee relationship as set forth in this agreement.

NOW, THEREFORE, IN CONSIDERATION of the mutual covenants contained herein, the parties agree as
follows:

1. Obligations of Licensee. Licensee covenants and agrees to:

A. Affiliate with Local MLS and Association within 30 days of on-boarding.

B. Work diligently to sell, lease, and/or rent any and all real estate listed with Broker, to solicit
additional real estate brokerage business from customers and clients of Broker, and otherwise
to promote the business of Broker in real estate transactions.

C. Maintain real estate license in good standing pursuant to the laws of the State of South Carolina
and/or North Carolina. Licensee will be solely responsible for the payment of all professional
license fees.

D. Be a member in good standing at Licensee’s sole expense of a local board of REALTORS

(approved by Broker) within South Carolina and/or North Carolina.

Abide by the Code of Ethics of the National Association of REALTORS.

Maintain such property, casualty, liability, errors and omissions, and other insurance coverages

as set forth in the Policy and Procedures Manual.

G. Licensee acknowledges that while Broker maintains Errors and Omissions Insurance coverage,
Licensee is responsible for any applicable deductibles and for claims arising from actions
outside the scope of brokerage services or in violation of this Agreement.

H. Indemnify and hold Broker harmless from and against any and all claims, causes of action,
lawsuits, damages, liabilities, fines, costs, expenses and deductibles (hereinafter collectively
referred to as “Claims”) arising out of or related to any violation of this Agreement by Licensee,
or Licensee’s negligent acts, intentional acts of wrongdoing, or acts outside the scope of
Licensee’s authority or responsibilities hereunder, but only to the extent that there is not a policy
of insurance which actually pays the Claim or reimburses the cost thereof to Broker. This
indemnification obligation shall specifically survive the termination of the Agreement.

. Abide by local, state, and federal laws and the Rules and Regulations of the South Carolina
Real Estate Commission and/or North Carolina Real Estate Commission.

J. Abide by Broker’s Policy Manual and all policies and procedures now or hereafter established
by Broker upon being notified of the same.

K. Permit Broker to use Licensee’s name, picture, recorded voice, or description in its training
material, advertising, or other publications.

L. Immediately notify Broker of the following: (a) all investigations of Licensee by the South
Carolina Real Estate Commission/North Carolina Real Estate Commission; (b) all claims or
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causes of action (threatened or otherwise) against Licensee, relating to the performance of
Licensee’s duties herein; (¢) any pending charges of criminal wrongdoing against Licensee for
which a conviction could impair Licensee’s ability to act as a licensed real estate salesperson;
and (d) any time when the Licensee’s license with the South Carolina Real Estate
Commission/North Carolina Real Estate Commission lapses or is put on inactive status.

. Attend such sales meetings, and training programs as Broker may require to familiarize

Licensee with, among other things, the office policies and procedures of Broker, sales and
marketing information, and current development in real estate regulations and law.

Keep Broker informed of Licensee’s business activity on behalf of Broker, and to maintain with
the Broker complete copies of all executed real estate purchase and sale agreements, leases,
and other documents relating to real estate transactions which Licensee is involved in.
Immediately report to Broker any threat of claim or lawsuit against either Broker or Licensee.

Not provide any service as part of a real estate transaction or closing (other than brokerage
services) without the express written consent of Broker.

Take on or perform any duties to a customer, client or third party in any such transaction that go
beyond the duties that brokers are expressly required to perform under the South Carolina and
North Carolina Disclosure of Real Estate Brokerage Relationships

Licensee shall notify the Broker in writing whenever the Licensee, or any entity in which the
Licensee has ownership, membership, or employment, is personally selling, buying, or leasing
real property. This includes listing property owned by the Licensee. Licensee shall disclose in
writing on the front page of the contract and all applicable addenda, any ownership interest they
have in a property they are buying, selling, or leasing. This written disclosure requirement
extends to transactions involving immediate family members, including parents, siblings, and
grandparents.

Not use photographs and/or videos in any marketing materials unless: 1) Licensee has the
written permission of the photographer and/or videographer to use the same or (2) Licensee has
taken the photograph.

Not make an offer on behalf of a customer or client to purchase residential property built prior to
1978 unless a completed Lead Based Paint Disclosure signed by the owner of the property and
buyer is attached to the offer.

. Explain to all sellers of residential property built prior to 1978 of the need to fill out a Lead Based

Paint Disclosure and provide it along with a federally approved Lead Based Paint brochure to
any buyer before buyer accepts an offer or counteroffer to purchase the property of seller.
Explain to all landlords of residential property built prior to 1978 of the need to fill out a Lead
Based Paint Disclosure and provide it along with a federally approved Lead Based Paint
brochure to any tenant before the tenant enters into a lease for the property of the landlord.

. To comply with all federal, state, and local laws and all Keller Williams Policies and Guidelines

that apply to the dissemination of unsolicited e-mail (“spam”) and faxes and to the use of
telephone calls, text messages or messaging through social media platforms to market
Licensee’s services or to solicit listings or prospective buyers

Agrees not to do anything by action, conduct, statement or association that might damage the
goodwill associated with Keller Williams name, trademarks or reputation or cause the public to
lose confidence in the Keller Williams organization.

2. Obligations of Broker. Broker covenants and agrees to:
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Maintain its broker’s license with the State and may maintain from time-to-time membership in
the National Association of REALTORS, the North and/or South Carolina Association of
REALTORS, and various local Boards of REALTORS.

Hold Licensee’s real estate license.

Make available to Licensee the use of Broker’s office and office management services at: 901
Dave Gibson Blvd, Fort Mill, SC 29708 for Licensee’s use in the real estate business.
Additionally, the Broker-in-Charge will provide supervision, guidance, and assistance as required
by license law to ensure compliance with all applicable regulations.

Provide Licensee with a copy of all policies and procedures with which Licensee is expected to
comply.

Make available to Licensee all current listings. Broker shall not have the right or authority to
direct that Licensee service particular parties or to restrict Licensee’s activities to particular
areas.

Pay over to Licensee the commissions or fees earned by Licensee after such commissions or
fees are collected by Broker.

3. Compensation

A.
B.

The division and distribution of earned commission shall be disbursed through the Broker.

The commission capping and splitting policies are described in Exhibit 1 of this Agreement.
Licensee compensation will be payable only from closed transactions, and Licensee may not draw
or borrow against any compensation payment.

For the purposes of this Agreement, the term “commission” shall include all fees, bonus, and other
valuable consideration paid or given in connection with the following: (a) performance of real
estate brokerage services and (b) the performance by Licensee of any permitted real estate
settlement services.

In the event this contract is terminated, Licensee’s share of any commission on any transaction
where funds are not yet collected shall, upon receipt of funds, be paid by the Broker to the
Licensee.

Licensee will be solely responsible for transportation, business cards, yard signs, brochures and
other marketing materials. Fees assessed by Broker for Licensee website, access to Keller
Williams intranet, and email systems and for other benefits for association with the Broker
(collectively “Participation Fees”). If Participation Fees are not paid in full when due, fees may be
deducted from Licensee’s commission.

Licensee will be eligible to participate in the Keller Williams Profit Sharing program to the same
extent and on the same terms as other Keller Williams Licensees. Licensee understands the
Brokerage must become profitable before it participates in the Profit-Sharing Program, and
Licensees must remain with the Keller Williams organization for a minimum period as defined by
KWRI policy before their benefits become vested.

4. Legal Status and Relationship.

This Agreement shall create an independent contractor relationship for all purposes under state and
federal law and shall not create an employee, joint venture, or partnership relationship. Licensee shall

be re
self-e

sponsible for filing all personal federal income tax forms and for paying all income taxes and
mployment taxes for each taxable year. Licensee shall, at all times during this Agreement, perform

Licensee’s duties and responsibilities without any direct supervision or control by the Broker, except
that Broker may exercise such supervision as Broker deems necessary to comply with North and/or
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South Carolina law, the Code of Ethics of the National Association of REALTORS, and the rules and
regulations of the North and/or South Carolina Real Estate Commission.
5. Terms and Termination

A. This Agreement shall be for a period of two years from the date hereof and shall, unless otherwise
terminated, automatically renew for successive periods of two years. Either party may terminate
this Agreement upon written notice given to the other party.

B. Upon termination of this Agreement, a list shall be prepared of all pending or unfinished business
involving any sale procured by the Licensee, which shall be signed by both parties, and neither
party shall have any claim except as set forth in such list. Any net earned commissions thereafter
shall be distributed as provided in this Agreement. Licensee agrees that on expiration or termination
of the Agreement: (a) all office keys/fobs, files on pending transactions, materials, property of
Broker, or other similar items shall be returned to Broker: (b) all fees or charges owing to Broker by
Licensee (c) Licensee shall do no further work on behalf of Broker except with the written
permission of the Broker and (d) Licensee shall not induce any client of Broker to break any listing
or other brokerage engagement or agreement or contract between the client and Broker in violation
of South Carolina License and/or North Carolina License law.

C. Licensee acknowledges that all listings and sale files maintained by Broker and all correspondence,
papers, documents, and other materials furnished or otherwise available to Licensee are
confidential business information and the property of Broker. After termination or expiration of this
Agreement, Licensee shall not use such information to Licensee’s advantage or to the advantage or
disadvantage of any other person or entity.

6. Authority In working with clients and customers of Broker, Licensee shall have the authority to execute
on behalf of Broker the following documents involving such clients and customers:
1) Purchase and Sale Agreements, if applicable
2) South Carolina or North Carolina Disclosure of Real Estate Brokerage Relationships
3) Other standard forms issued by SCR or NCRC
4) Other standard forms of Broker which Broker has authorized Licensee to sign in writing on
Broker’s behalf
(5) Multiple Buyers Disclosure
The Broker-in-Charge must sign the following:
(1) Designated Agency Agreements
(2) Dual Agency Agreements
(3) Conditional Release from Listing Agreements
(4) Conditional Release from Buyer Agreements
()
(6)
(7)
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5) Notice of Termination and Release of Contract
6) Compensation Agreements, per policy of Broker-In-Charge
7) Firm Exclusive

7. Agreements and Amendments Other than Broker’s Policy Manual, as the same may be changed
from time to time, this Agreement is the sole and entire agreement between parties. This Agreement
may not be amended, altered or modified except in writing and signed by all the parties to this
Agreement.

8. Real Estate Teams The Broker consents to Licensee having a Real Estate team or being a member of
a Real Estate team. Notwithstanding any provision to the contrary contained herein, if licensee works
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with one or more other licensees of Broker as part of a real estate brokerage team, Licensee shall enter
into a written agreement with the other member of the team (and maintain with the Broker a current
copy of the same) addressing, among other things: (1) How Broker is to pay the team its share of
commissions on real estate transactions involving the team; and (2) How such payments will be
affected if licensees are added to or leave the team or if the teams stops operating together as a team.

In the event of any conflict between this Independent Contractor Agreement (ICA) and any team
agreement or any other agreement that the agent signs, this ICA shall govern, at the sole discretion of
the Brokerage.

9. Corporations The Broker does consent to Licensee having a personal corporation for the operation of
the Licensee’s real estate business. If a Licensee does have a personal corporation for the operation of
their real estate business, a form must be completed and provided to the Broker (Agreement to Provide
for Payment of Commission to Corporation).

10. Out of State License The Broker does consent to Licensee having a Real Estate License with a
different Broker in another state with written approval and an Agreement signed by the parties
(Agreement between Licensee, South Carolina/North Carolina Broker and Out-of-State Broker).

11. Licensee Rental Property
A. Broker consents to Licensee owning any interest (whether as an individual, in a corporation, a

partnership, LLC, or Trust) in rental property in this State or any State. Written notice to Broker
must be provided prior to acquiring any rental property.

B. Broker consents to Licensee managing property owned solely by Licensee. Licensee is required to
hold security deposits in a separate Trust account and comply with all rules regarding Security
Deposits and Trust accounts, as laid out in the NC and/or SC Landlord Tenant Act, NC and/or SC
Real Estate License Law, and any other applicable laws.

12. Performance of Settlement Services Other Than Real Estate Brokerage Services Licensee agrees
not to perform any settlement services other than real estate brokerage services in any real estate
transaction without the prior written consent of Broker. Licensee further agrees not to accept anything
of value for the referral of settlement services business, other than real estate brokerage services, in
any real estate transaction.

13. Intellectual Property Licensee acknowledges that Broker owns all intellectual property rights to
Broker’s name and all variations of Broker’s name (including, but not limited to, all trade names) and all
logos, symbols, trademarks and service marks associated with the business of Broker. Licensee will not
register or seek to legally protect any trademarks, service marks, Internet domain names or other
names, symbols or marks associated with the business of Broker or which include the name of Broker.
Licensee hereby transfers, conveys and assigns to Broker any trademarks, service marks, Internet
domain names or other names, symbols or marks associated with the business of Broker or which
include the name of Broker.

14. Copyright Protection All materials produced by Licensee in performing real estate brokerage activities
during the term of this Agreement including without limitation written text, photographs, audio, music
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15.

16.

17.

video and digital images shall constitute works made for hire and all rights in them shall be the property
of Broker.

Garnishments In the event Broker responds to a garnishment involving Licensee, Broker shall be
reimbursed by Licensee for Broker’s attorney’s fees and any associated court costs within ten (10) days
of a request for reimbursement by Broker to Licensee.

Indemnification Licensee agrees to abide by all terms of the Settlement. In the event they don't,
they’ll indemnify the Brokerage.

Marketing Service Agreements & Joint Ventures Before any agent or real estate team enters into
a Marketing Services Agreement (MSA) or Joint Venture (JV) with any third party, they must obtain prior
written approval from the Brokerage. Additionally, any agent or team that enters into an MSA or JV
agrees to indemnify, defend, and hold harmless the Brokerage from any claims, liabilities, damages, or
legal actions arising from or related to the agreement.

SPECIAL STIPULATIONS: The following special Stipulations if conflicting with any preceding paragraph,

shall control.

Broker’s Signature Licensee’s Signature
Broker’s License # Licensee’s License #
Print or Type Name Print or Type Name
Address Address

Phone Number Phone Number
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SCHEDULE 1

STATEMENT OF COMMISSION SPLITTING AND CAPPING POLICIES

CAP STRUCTURE/CATEGORIES

e INDIVIDUAL AGENT — $18K Annual Total, which includes:

$3K to KW International $15K to KW Market Center
For Annual Franchise Royalty Cap For Annual Company $ Cap

e TEAM (MARRIED COUPLE) — $18K Annual Total, which includes:

$3K to KW International $15K to KW Market Center
For Married Team’s Combined For Married Team’s Combined
Annual Franchise Royalty Cap Annual Company § Cap

e TEAM WITH A TEAM — $15K Annual Total Plus $8K per additional Team Member
“Team Member” is defined as any licensed, producing agent (e.g. Buyer’s Agent, Listing Agent, etc.)

$3K to KW International $15K to KW Market Center
For Lead Agent’s Annual For Lead Agent’s Annual
Franchise Royalty Cap Company § Cap

Plus $3K to KW International Plus $8K to KW Market Center
For EACH Additional Agent’s For EACH Additional Agent’s
Annual Franchise Royalty Cap Annual Company $ Cap

*Total team caps at $50K to KW Market Center

IMPORTANT NOTES:
e Inaddition, a $75 transaction fee is charged for all commissions $1k or higher, capped at 40 transactions per

anniversary year or $250/month.

e Paid via a 90/10, 80/20 Guaranteed Commission Split or a 70/30 Non-Guaranteed Commission Split. (For
details, refer to the Agent Commission Plan sheet.)

e Once Annual Cap Total has been met, the agent receives 100% of earned commissions for the remainder of the
agent's fiscal year.
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AGENT COMMISSION PLANS/CALCULATIONS

e OPTION ONE — 70/30 Split - Non-Guaranteed Cap to Market Center
Ex.: For a Gross Commission of $10,000, your commission check would be calculated as follows:

$10,000 Gross Commission Income (“GCI”)
LESS ($3,000) 30% of GCI toward $K Annual MC CAP
LESS ($600) 6% of GCl toward $3K Annual Franchise Royalty CAP
EQUALS $6,400 YOUR NET COMMISSION CHECK

e OPTION TWO — 80/20 Split - Guaranteed Cap to Market Center
Ex.: For a Gross Commission of $10,000, your commission check would be calculated as follows:

$10,000 Gross Commission Income (“GCI”)
LESS ($2,000) 20% of GCI toward $K Annual MC CAP
LESS ($600) 6% of GCI toward $3K Annual Franchise Royalty CAP
EQUALS $7,400 YOUR NET COMMISSION CHECK

e OPTION THREE — 90/10 Split - Guaranteed Cap to Market Center
Ex.: For a Gross Commission of $10,000, your commission check would be calculated as follows:

$10,000 Gross Commission Income (“GCI")
LESS ($1,000) 10% of GCI toward $K Annual MC CAP
LESS ($600) 6% of GCl toward $3K Annual Franchise Royalty CAP
EQUALS $8,400 YOUR NET COMMISSION CHECK

IMPORTANT NOTES:

e After agent’s annual Market Center Cap and annual KWRI Franchise Royalty Cap have been reached, agent will earn
100% of each commission check for the remainder of agent’s fiscal year.

e Options Two and Three (above) are only available through Team Leader Approval. In the event that agent’s production
does not generate enough income to pay in full the annual Market Center Cap and/or KWRI Franchise Royalty Cap during
agent's fiscal year, then agent GUARANTEES the remaining balance of each Cap. Subsequently, agent’s Market Center
and Franchise Royalty
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